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Subaru Impreza 2.0 WRX (Saloon, 4 Doors)

Valuation date: 28.07.2007
Year & plate: 2003 03
Mileage: 49,000
Body: Saloon Doors: 4
Drive: 4 wheel drive permanent Cylinders: 4
Transmission: Manual gearbox Gears: 5
Fuel: Petrol Capacity: 1994
BHP: 221 KW: 164
Cylinders: n/a Top speed (mph): 144
Acceleration: 5.6 Wheelbase: 2525
Payload: n/a Warranty (months): 36
Warranty (miles): 96560 Anti-perforation (mths): 72
Anti-perforation (miles):  n/a Breakdown (mths): 36
Length (mm): 4415 Width excl mirrors (mm): 1740
Height (mm): 1440 Kerb weight in kg: 1395
Valves per cylinder: 4
Trade in - excellent: £ 8,300.00
Trade in - average: £ 7,480.00
Trade in - below average: £ 6,691.00
Retail price: £ 10,550.00
Private Sale price: £ 8,990.00

Equipment:

- Adjustable Steering Column/Wheel (Rake)
- Air Bag Side (Driver/Passenger)
- Air Bag Driver

- Air Bag Passenger

- Air-Conditioning

- Alarm

- Alloy Wheels (17in )

Anti-Lock Brakes

- Body Coloured Bumpers

- Central Door Locking (Remote )
- Centre Rear Seat Belt

- Deadlocks

- Electric Windows (Front/Rear)

- Front Fog Lights

- Head Restraints (Front )

- Immobiliser

- In Car Entertainment (Radio/Cassette/CD)
- Mirrors External (Electric/Heated)
- Power-Assisted Steering

- Seat Height Adjustment (Driver)

- Seating Capacity (Five Seats)

- Side Protection Mouldings
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Equipment:

- Spare Wheel (Spacesaver)
- Speakers (Four)

- Upholstery Cloth

Optional equipment:
- Metallic Paint

PICTURE is a library image, not the actual vehicle, and may not reflect the exact vehicle selected.
The values provided by this service are NOT insurance settlement values, cash values or replacement prices and should not be presented as such.

All trade-in valuations given are based on a single transaction with a bona fide motor dealer involving the sale of the consumer’s car in part exchange for the
purchase of a different car from the same dealer on the same day. If the actual transaction is due to take place in the future (e.g. when ordering a new car), the
value offered by the dealer will be affected.

Vehicle prices are affected by many different factors such as regional variations, sales promotions, a dealer’s perceived view of the condition of a vehicle, or if a
franchised dealer is being asked to consider a transaction for a marque outside the franchise. In any event, the amount quoted should not be relied upon solely,

and should be treated as a guide only.

TRADE IN - EXCELLENT CONDITION. Ready for retail sale; mechanically perfect, paintwork unblemished for vehicle under two years old, but may have slight
stone damage on vehicle over two years old or with high mileage. Interior should be immaculate. A full service history must be provided. All equipment fitted
should be fully operational. Tyres should be new or nearly new, wheels and trims clean and undamaged. If appropriate, the MOT Certificate must be for a

minimum of nine months.

TRADE IN - AVERAGE CONDITION. Some wear and tear to mechanical parts may be expected. Some minor repair might be required to the paintwork,
although there should be no serious damage requiring replacement bodywork. The car will be of generally tidy appearance inside and out but some expenditure
may be required for retail sale. A full service history must be provided. All equipment fitted should be fully operational. Tyres should not be more than half-worn.

Wheels and trims should be in good condition. If appropriate, the MOT Certificate must be for a minimum of six months.

TRADE IN - BELOW AVERAGE CONDITION. Requires mechanical repair or some repair to bodywork. The interior may be worn and seats may have marks.
Some corrosion, damage or poorly repaired paintwork may need attention. The car may not have a full service history and would not be offered for retail sale
without significant expenditure. Major items of equipment such as radios should be operational. Tyres should be legal with an even tread depth across the tyre.

Wheels and trims may show evidence of some scuffmarks. If appropriate, the MOT Certificate must be for a minimum of three months.

RETAIL PRICE. The "dealer asking price" or "windscreen price". It is not necessarily the price a consumer would actually pay, as it may be the subject of
negotiation, discount or an extra allowance on the value of your own car. It will also vary depending on any special offers applicable at the time, condition,

length of warranty and any options and extras that may be fitted.

WHY IS THERE A DIFFERENCE BETWEEN THE TRADE IN AND RETAIL PRICES? The trade in price (the amount a dealer pays you) differs from the retail
price (the price a dealer advertises the car) because a dealer has the following costs and considerations:

* refurbishment, valeting, servicing & stocking/storage

* warranty, administration & title checks

* profit, advertising & VAT

PRIVATE SALE PRICE

Glass's Private Sale price represents an estimated selling price for a car sold by one private individual to another private individual at a given time. Private Sale
prices apply to cars in good overall condition. A car in good condition will carry the best part of a year's MOT. The car should present itself well, with no obvious
damage to bodywork. Tyres and mechanical parts should all be in good condition. All equipment should be fully operational. In the case of cars under 3 years of

age, the balance of the manufacturer's warranty would also be included.

The Private Sale price must always be adjusted for condition, whether better or worse. It is also important to note that there may still be differences due to

colour, dealer options, variations in market conditions according to geographic area and so on.
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OPTIONS & MILEAGE ADJUSTMENTS. Mileage adjustments are rounded to the nearest thousand miles. The prices shown next to any options are the original

list prices and NOT the value they add to the used vehicle valuation.

DISCLAIMER

Glass'’s exercises all reasonable care and skill in providing you with your valuation, using information obtained in good faith from sources unconnected to
Glass'’s. Glass’s does not accept responsibility for errors, omissions, liability or loss suffered as a result of the use of the valuation by any user or any other
party. In the event that this exclusion is found to be unlawful, Glass’s total liability for any claim for direct loss shall not exceed the amount of the price paid by

you to Glass's.
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